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Introduction

Jennifer M. Lee, President & Chief Executive Officer

To our valued clients,

With the conclusion of the third quarter, our investment team is looking towards year-end
with great focus, determination, and reflection. The second-half of 2026 brought with it
historic market movements, monetary policy changes, and geopolitical developments, all of
which our Chilton Trust team carefully monitored and tactfully maneuvered when necessary.
Personally, this quarter marks the first year of my leadership at the firm.

One thing | have come to learn from my time at Chilton Trust is the true commitment that
each member of our firm has for our clients. From our executives to members in our
operations or IT department; from the family office to our fiduciary professionals — even
those without a direct touchpoint, our team work tirelessly to ensure the service and advice
we provide to you is the best.

As we look towards the end of 2026 and beyond, we look forward to furthering our
relationships with you, your families, or the institutions you represent and appreciate the
opportunity to act as steady stewards of your capital.

Richard Lockwooq!.;.,;Chilfon,\]r.‘:{f:'*_ JenniferM. Lee

Founder, Chairman & Portfolio Manager — President & Chief Executive Officer:
Equities

L

Jennifer L. Foster Nick Frelinghuysen

Executive Vice President, Co—Chief Inve ' "4 Executive Vice President, Co—Chief Invéstment

Officer & Portfolio Manager — Equities iy .« Officer & Portfolio Managefs— Equities

Timothy W. A Ho‘ran 2. Louisa M. lves

Executive Vice President& Chief Investment Executive Vi ‘ ent, Head of External
Officer — Fixed Income
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Equity Markets

The third quarter of 2026 extended the equity market's recovery, though the strength in

headline performance masked an uneven market characterized more by dispersion than
broad participation. Strong corporate earnings remained the market's primary engine, with
third quarter corporate earnings estimated to grow by 30%, helping the S&P 500 gain
+2.3% despite lingering concerns surrounding interest rates, inflation, and the continuing
conflict with Iran.

Market leadership narrowed considerably during the quarter. While the market-cap-weighted
S&P 500 advanced, its equal-weighted counterpart declined -1.9%, producing a
performance gap of more than four percentage points. Nearly all of that divergence was
attributable to a handful of mega-cap winners, most notably Microsoft, Nvidia, Apple, and
Meta, which collectively contributed +4.2% to the S&P 500's return but only +0.2% to the
equal-weighted index. Technology, which now represents approximately 38% of the S&P

500, was the primary driver of the capitalization-weighted index’s outperformance.

Within technology, however, the quarter brought another meaningful rotation. Software
stocks rebounded sharply as strong earnings and improving evidence of returns on artificial
intelligence investment challenged the view that established technology companies would be
most susceptible to Al disruption. Microsoft's results were particularly significant in restoring
confidence in the hyperscalers and reinforcing the distinction between companies that can
translate Al spending into durable earnings growth and those whose business models
remain vulnerable. Conversely, semiconductor equipment and hardware companies came

under pressure.
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The broader market, however, continued to chop. Energy and Health Care were among the
strongest areas on an equal-weighted basis, while Industrials, Real Estate, Utilities, and
Consumer Discretionary struggled. Elevated oil prices and the prospect of interest rates
remaining higher for longer weighed particularly heavily on housing affordability and rate-
sensitive areas of the economy. Evidence of persistent inflation caused the Fed to increase
the Fed Funds rate at its September meeting, and the 10-year Treasury yield increased by
83-basis-points over the course of the quarter as the Memorandum of Understanding with

Iran failed, and the U.S. continued to engage in trade wars, especially with Canada.

The Al trade was strong through the quarter despite rotation among perceived winners and
losers, while the broader economy struggled under the weight of an increasingly complex

macro backdrop.
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Private Markets

Private markets broadly delivered solid performance during the quarter. M&A activity
saw improved trends, with high-quality assets moving at strong valuations. Capital
continues to be robust in private markets, warranting discernment, but a notable
adjustment in private markets is in the early innings. For the past couple of decades,
private capital has gravitated toward asset-light business models like software —
companies that could scale with modest capital requirements and generate strong
returns on invested capital. But we are closely watching a shift: the buildout of artificial
intelligence is highly capital intensive, requiring data centers, semiconductors, power
and cooling and physical networks to connect and maintain them. This shift extends
beyond Al as a heightened focus on reshoring of manufacturing, supply-chain security
and ready access to energy and materials is now viewed as a key facet of resilience and

competitive advantage.

We view this transition as creating real opportunities for investment, as large amounts of
capital are required, but it's one that demands discernment. Dispersion among
managers is likely to widen, and the quality of underwriting will matter more than ever.
We are excited about the opportunities we see ahead, but we continue to emphasize

careful manager selection and thoughtful diversification.
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Fixed Income Markets

The third quarter was one of the more volatile periods for interest-rate markets in recent years

and reshaped the fixed income landscape, with yields reaching levels not seen in decades.

The market rapidly adjusted to a more aggressive Federal Reserve hiking path during the
quarter. Front-end U.S. Treasury bill yields increased by as much as 55-basis-points as
investors priced in additional near-term rate hikes. Yields on the 2- and 3-year U.S. Treasuries
rose approximately 71 and 82-basis-points, respectively, while the largest increase occurred in
the 5-year Treasury, where yields climbed nearly 86-basis-points. The longer end moves were
more modest, resulting in a meaningful flattening of the yield curve. Following the September
FOMC meeting, the spread between 2- and 10-year U.S. Treasury yields narrowed to just 20
basis points. Record corporate issuance tied to the accelerating Al buildout further pressured

rates as investors shifted from Treasuries into new corporate supply.

The Bloomberg U.S. Corporate Bond Index returned —3.94% for the quarter, its worst
performance since 2022, bringing year-to-date returns to -3.11% as of quarter-end. Investment-
grade cash spreads closed at +80-basis-points, near the middle of the 2026 trading range of
+71 to +93-basis-points. Spreads remain relatively tight by historical standards, reflecting the
aftractiveness of current yields, solid corporate balance sheets, and accelerating earnings.
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The Federal Reserve: A Warsh Fed

After markets responded poorly to his July press conference, which was perceived as too
dovish, new Federal Reserve Chair Warsh showed greater resolve at the Jackson Hole
Central Bank Economic Policy Symposium. In articulating the Fed's dual mandate, he
prioritized persistent inflation over employment concerns and emphasized that returning
inflation to the Fed's long-term 2% objective as soon as possible would be the primary goal
of monetary policy. Markets responded to Warsh’s more hawkish stance by flattening the

U.S. Treasury yield curve and immediately pricing in a high probability of a September rate
hike.

At its September 16th meeting, the Fed unanimously delivered a 25-basis-point increase,
raising the target range to 3.75%—4.00% and signaling confidence in Chair Warsh's
commitment to bringing inflation under control. Although Warsh did not participate in the
September Summary of Economic Projections (the “dot plot”), the Committee’s median
federal funds rate projection indicated another 25-basis-point increase before year-end.
Unemployment was projected to remain steady at 4.1%, while PCE inflation was expected to
stay elevated at 3.7% and not return to the 2% target until 2029. Core PCE inflation was
projected to decline to 2.5% in 2027, 2.2% in 2028, and 2.0% in 2029.

Immediately after the September Fed meeting, markets priced in additional rate hikes rather
than a “one and done” shift in monetary policy. Having missed its inflation target for nearly
five and a half years, the Warsh Fed appeared ready to proceed with a tightening cycle.
Chicago Fed President Austan Goolsbee noted that using interest rates to combat stubbornly

high inflation would likely cause economic pain and potentially increase unemployment.

Although Chair Warsh sought to moderate concerns about potential harm to the labor
market, the Federal Reserve could not ignore continued inflationary risks from supply shocks,
including higher energy prices driven by the Iran war and the Administration’s continued
imposition of new tariffs. At his September press conference, Warsh acknowledged that a
25-basis-point rate increase would not open the “Strait of Hormuz,” but said it would mark a

step toward combating persistent inflation by beginning to suppress domestic demand.
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As more Fed participants weighed in during the final days of the month and quarter, cooler-
than-expected inflation readings and a much softer September jobs report, with 29,000
nonfarm payrolls and a slight increase in the unemployment rate to 4.2%, shifted market
expectations. Markets have now priced out an October rate hike at the Fed's next meeting on
October 27—28, while raising the probability of a December increase to more than 80%.

Fed Vice Chair Jefferson, New York Fed President John Williams, and Fed Board member
Waller prefer to wait for more data rather than rush into further rate hikes. The key will be
Chair Warsh and how he chooses to pace the removal of monetary accommodation given
the economy’s overall strength. He may favor a measured, predictable course with every
meeting in play, or wait until his inflation task force reports by year-end with new frameworks
that account for the deflationary risk from the build-out of Artificial (Super) Intelligence and

its broader effects on productivity, job transformation, and the economy. December

therefore remains the more likely timing for the Federal Open Market Committee’s next rate

hike.




Our Portfolios
Equities: And With It Comes Greater Clarity

The third quarter offered another reminder that markets rarely move in a straight line and even
more rarely reward every good business at the same time. The enthusiasm surrounding
artificial intelligence remained powerful, but the leadership beneath the surface continued to
shift. Some of the companies that had been left behind earlier in the year began to recover,

while several of our historically dependable compounders encountered renewed pressure.

We are pleased to have generated a positive result for the quarter, but we are not satisfied
with trailing the broader market. As always, the relevant question is not whether every position
worked during a particular three-month period. It is whether we continue to own exceptional
businesses that can compound both earnings and intrinsic value over many years. We believe
we do.

Last quarter, we discussed the market's increasingly concentrated bet on Al infrastructure and
the degree to which capital had been pulled away from other high-quality businesses to pursue
a relatively narrow group of perceived winners. Most notably, Microsoft recovered sharply and
became our largest contributor, while companies as varied as Cintas, Mastercard, and Apple

contributed positively.

This was an encouraging change. For much of the year, the market appeared willing to
recognize only one narrow definition of an Al beneficiary. During the third quarter, investors
increasingly rewarded companies with genuine customer relationships, proprietary data,
distribution, mission-critical products, and the financial capacity to invest through technological
transitions. In other words, the market began to distinguish between merely talking about Al
and possessing the assets necessary to monetize it.
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Our largest contributor was Microsoft. This reversal was particularly gratifying because it
followed an extended period during which investors questioned both the returns on
Microsoft's Al spending and the durability of its competitive position. We did not share that

pessimism.

We have consistently believed that Microsoft occupies one of the most strategically valuable
positions in global technology. lts presence across cloud infrastructure, enterprise software,
cybersecurity, developer tools, data, and artificial intelligence gives the company both an
enormous installed base and multiple avenues through which to monetize innovation. Last
quarter, we described the disconnect between the strength of the franchise and the
weakness of the stock as ‘perplexing’. The third-quarter recovery does not by itself prove our
thesis, but it illustrates why we are reluctant to abandon an extraordinary business when

shortterm market sentiment turns against it.

Portfolio Changes

During the quarter, we observed that Al spending momentum continues to build.
In their July earnings report, Microsoft showed strong Copilot monetization, while
other hyperscalers raised capital spending budgets, signaling confidence in the
early returns on these investments. Microsoft’s strong results showcased that for
some software companies, Al is an opportunity rather than a risk, driving a

rotation from semiconductor stocks back into software. We used this shift to
acquire several high-quality semiconductor companies as our conviction deepened

that Al investment will remain strong to meet the multi-year demand.

Despite our Al enthusiasm, we strongly recognize the value of owning businesses
connected to the physical economy and remain steadfast in our investments in
waste companies, high-quality industrial companies, and value-focused retailers,
such as Costco. Those opportunities may receive less attention than the latest Al
model, but they remain essential to the functioning and modernization of the

economy and will provide ballast over the long run.
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At quarter-end, Information Technology represented a significant percentage of equity
exposure and was the strongest sector contributor. The concentration of contribution from IT
deserves attention even though the portfolio itself remains diversified across business
models. We do not want our results to depend on a single company, theme, or market
narrative. At the same time, we will not reduce our exposure to an exceptional business
merely because its stock has begun to work. Position sizing must reflect our view of the
underlying risk and reward, not an arbitrary desire to make every sector contribution look
equal.

Concentration is not inherently the same as risk. In our experience, risk comes from not
understanding what one owns, paying an unjustifiable price, employing excessive leverage,
or owning businesses with fragile balance sheets and deteriorating economics.

Nevertheless, concentration raises the cost of being wrong. We therefore continue to

examine our largest holdings with more skepticism, not less, as their weights increase.
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Our Portfolios

Fixed Income: Adjusting to Higher for Longer

The third quarter provided an opportunity to
meaningfully improve portfolio income
across strategies as one of the most
significant repricings in fixed income markets
in recent years drove yields to levels not seen
in over a decade. We actively added yield to
portfolios by emphasizing higher-coupon
bonds, selectively extending duration where
compensation became more attractive, and
maintaining flexibility to capitalize on future
reinvestment opportunities. Across strategies,
we continued to favor high-quality, laddered
portfolio structures designed to preserve
capital, maintain liquidity, and generate
consistent income while positioning clients to

benefit from elevated yields.

Within fully taxable portfolios, we increased
allocations to U.S. Treasury securities as
yields reached multi-year highs, allowing
portfolios to lock in attractive levels of
income from high-quality issuers. We also
selectively added corporate bonds in durable
sectors and high-quality issuers that offered
compelling relative value. While the
Bloomberg U.S. Corporate Bond Index
returned -3.94% during the quarter, the
resulting repricing improved prospective
return opportunities and allowed us to add

aftractive income streams at yields rarely

available over the past decade. Investment-
grade spreads remained supportive of
selective credit exposure, reinforcing our
focus on high-quality issuers with strong
balance sheets and earnings profiles. In
preferred securities portfolios, we used
periods of market weakness and pricing
dislocations to selectively add high-quality
QDI preferreds. The combination of higher
rates, retail selling pressure, and tax-loss
harvesting created opportunities to acquire
aftractive tax-advantaged income at improved
valuations, and we remain constructive on
preferred securities as a compelling source

of longterm income.

The most significant opportunity emerged in
our municipal and crossover strategies. The
municipal market posted its worst quarterly
losses in nearly two decades as volatility,
heavy issuance, weaker retail demand,
secondary market liquidity challenges, and
rising dealer inventories pressured valuations
across the yield curve. The Bloomberg
Municipal Bond Index declined 6.35%
during the quarter, while AAA-rated
municipal yields in the one- to 10-year sector
rose between 117 and 123-basis-points,
pushing yields to some of the highest levels

seen in approximately 15 years.
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As valuations became increasingly attractive,
we maintained and selectively increased
allocations to high-quality tax-exempt
securities, enhancing after-tax income
potential while preserving a strong emphasis
on credit quality and liquidity. Municipal

bonds also underperformed comparable U.S.

Treasuries, particularly within the
intermediate portion of the curve, creating
additional opportunities to add exposure at
more compelling relative valuations. While
we believe the market offers a significantly
better entry point today, we continue to
balance these opportunities against ongoing
supply pressures, scheduled reinvestment
activity, and the potential for additional tax-

loss harvesting.

Across all strategies, our duration positioning
has remained deliberate, balancing the
opportunity to lock in historically attractive
yields with the flexibility to reinvest as market
conditions evolve. Today, we remain
constructive across corporate bonds,
preferred securities, municipal bonds, and
U.S. Treasuries. Current yields allow us to
build portfolios with substantially higher
income potential than has been available for
much of the past decade. Through
disciplined security selection, selective
additions to both taxable and tax-exempt
holdings, laddered portfolio construction,
and active risk management, we believe
portfolios are well positioned to capture
elevated income while remaining adaptable
to changing market conditions.

We continue fo see opportunities to lock in
real yields for clients investing in municipal
bonds, taxable corporate bonds, and
preferred securities. We will remain tactical
and avoid overreaching for duration, with
coupons playing an especially important role
in our strategy. The key to our positioning
will be creating durable, intermediate-term

income—tax-free or taxable, as appropriate.
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Our Portfolios

External Managers: Al Adjustment Period

The rotation that rewarded our platform in the second quarter reversed itself in the third.
Where the second quarter’s broadening lifted our small-cap and more diversified exposures
alongside our growth managers, the third quarter’s narrow, large-cap, Al-infrastructure
leadership rewarded concentration and punished breadth.

The Royal Palm Growth Fund pulled back modestly during the quarter, but remains
+18.5% year to date, well ahead of its benchmark. We saw both Whale Rock Capital and
Coatue Partners retrace some of their earlier gains during the third quarter, but both
continue to have very strong year-to-date performance. We are very pleased with the
balance of returns from the managers in the fund. The fund is designed to provide high-

quality access to growth and innovation and, to date, the fund continues to deliver just that.

The Royal Palm Equity Fund also pulled back during the quarter, an example of the more
challenging environment for stocks outside the concentrated Al names. The fund is designed
intentionally to provide exposure to high-quality companies across the market-cap spectrum
and is underweight on a relative basis the growth and technology names that powered the
indices forward; the fund’s more diversified posture was again a headwind in a market that
narrowed sharply. The diversification that costs in a concentrated market is the same
diversification that protects when concentration unwinds, and with the Al trade now carrying
this much of the index, we are more rather than less comfortable with the position of the
Royal Palm Equity Fund.
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The Royal Palm Absolute Return Fund delivered another positive quarter of performance
during the third quarter. We are very pleased with the steady returns the fund is delivering,
with far less correlation to the swings in equity markets. Cross Ocean Partners has been a
standout year to date, reflecting strong credit underwriting for their fund. Blackstone
Infrastructure, too, has been a strong contributor this year, as it continues to benefit from the
structural demand for power and compute capacity. Our conviction remains in the
importance of including Absolute Return strategies for a portion of client capital for return

generation, asset-class diversification, and as a core buffer for downside protection.

On private equity, our position is unchanged, and the third quarter’s rate move has
sharpened rather than softened it. A 10-year Treasury in excess of 5.0% ends any residual
hope that cheap leverage and multiple expansion will do the work again. In a world of rising
rates and uncertain exit multiples, durable returns will be earned through operational
improvement and disciplined entry pricing. We continue to believe the most compelling
risk-adjusted opportunity sits in the lower middle and middle market rather than the crowded
large-cap arena. These businesses, often family-owned, frequently receiving their first
institutional capital, and transacting at mid-single-digit EBITDA multiples, offer better entry
prices, less efficient competition, and far greater operational runway. With dispersion
between top- and bottom-quartile managers likely to widen further in a higher-rate regime,
manager selection rather than mere exposure will define outcomes. This is precisely where

our Royal Palm Private Equity Funds are focused.
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Our Outlook

A Tale of Two Cities

Al spending continues to strengthen, supported by the hyperscalers’ ample free cash flow
and access to high-grade financing, while non-Al sectors face mounting macroeconomic
pressures, including the 10-year Treasury yield at its highest level in 19 years. The spike in
oil prices from the prolonged conflict in Iran is at least partly responsible for this, as is a
combination of other factors: insatiable Al infrastructure demand creating pockets of
inflation, a new Fed Chair who leans hawkish, fiscal deficits that despite economic growth
climb ever higher, and a large supply of credit issuance. The cost of higher interest rates is
being borne by companies that depend on debt financing, would-be home buyers who
can't afford current mortgage rates, and the common man’s spending power. Despite this
complicated macro, equity indices march higher while below the surface the story is more
mixed. As recently highlighted in Barron’s, even as the S&P 500 is near an all-time high, a
large number of stocks are trading at 52-week lows, mimicking conditions not seen since
2000. The equal-weight S&P 500 has underperformed the capitalization weighted index by
nearly 3% on a year-to-date basis. This dichotomy of fortune feels dangerous, but it is also

not clear what will cause the haves and have-nots to converge.

A resolution in Iran could trigger a partial reversal though timing is uncertain. Reports are
rife that Iran is on shaky economic ground, and the customary last gasps of a political
movement clinging to power amidst overbearing forces are at hand: a currency tailspin,
police and security personnel abandoning posts, and rising rumors of social unrest. But
Iran’s government is nothing if not intransigent, and the U.S. needs and wants a political
victory so perhaps a deal is close at hand. It is also possible that no deal emerges, and a

prolonged political and human tragedy continues to unfold.

The Al buildout could hit a speed bump due to a stalling out of Al monetization,
political /regulatory pushback, or some cyber event that causes technology companies
themselves to slow the roll. We saw back-and-forth on many of these issues this summer,
but none proved strong enough to dent the Al momentum given the promise of the
incredible productivity that might be unleashed by this technology.
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Credit markets themselves could buckle under the high amounts of issuance to be funded.
The midterm elections, which will probably result in one or both houses of Congress
returning to Democratic majority, could impose more governors on Al growth in the name of
fairness, affordability, or risk aversion. Forces are building to push back on this growing
divergence of fortune, leading us to remain dedicated to well-balanced portfolios and
content to hang onto high-quality, non-Al companies even as some of them under-perform
their technology brethren. In short, we are vigilant, even while we remain convinced of the
promise of Al itself. Decades of investing have taught us that markets do not move in a

straight line, and that rotations can happen when you least expect them.

Share prices can disconnect from business value for meaningful periods, but over time,
earnings and free cash flow remain the foundation of investment returns. We believe the
earnings power of our portfolio is considerably stronger than the year-to-date performance
alone would suggest. Our tfask is to remain patient where the evidence supports patience,
decisive where the facts have changed, and disciplined when market enthusiasm tempts

investors to abandon valuation.

We thank you for your continued trust and confidence and, remain fully committed to

preserving and compounding your capital over the long term.
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for the Mather Homestead Foundation in Darien, CT. Jennifer is married and has three children.

QUARTERLY COMMENTARY PAGE 18



NICK FRELINGHUYSEN is an Executive Vice President, Portfolio Manager and Co-Chief Investment
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clients. Mr. Horan also served on the Morgan Stanley Global Asset Allocation Committee. Before joining Morgan
Stanley, Mr. Horan was Director of International Fixed Income at Lord Abbett & Co. He also held senior management
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Company, Inc. and Bankers Trust. At Bankers Trust, he helped pioneer the portfolio management at Credit Suisse,
Aubrey G. Lanston & Company, Inc. and Bankers Trust. At Bankers Trust, he helped pioneer the fixed income risk
management frameworks. Mr. Horan began his career at the Federal Reserve. During the Volcker years, he was an
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Argentina. Following the Plaza Accord, he also served as a foreign exchange trader for the Federal Reserve Bank of
New York. Mr. Horan earned an AB with honors in Economics and History from the University of Pennsylvania,
Wharton-Sloan Program. He was an Andrew Mutch Scholar in Economics and Politics at the University of Edinburgh
and holds a post graduate law degree from the University of Cambridge, where he was a Thouron Scholar.
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CHILTON
TRUST

NOTE: This document was prepared by Chilton Trust. Any use of Chilton Trust herein refers to Chilton Trust Company, N.A. and its
affiliates, including but not limited to Chilton Investment Services, LLC, and their owners, employees, and agents. Fiduciary services are
provided to clients by Chilton Trust Company, N.A. Investment advisory and portfolio management services are provided to clients, by
delegation, by Chilton Investment Services. LLC and other affiliates. This document was prepared by Chilton Trust solely for the benefit
and internal use of the client to which it is provided (together with such client's affiliates, the "Client”) in order to assist the Client in
evaluating, on a preliminary basis, the matters addressed herein. Neither this document nor any of its contents may be disclosed to any
other party or used for any other purpose without the prior written consent of Chilton. Not withstanding the foregoing, Chilton Trust
and the Client (and each of their employees, representative, or other agents) may disclose to any and all persons, without limitation of
any kind, the tax treatment and tax structure of any transaction described herein and all materials of any kind (including opinions and
other tax analyses) that have been provided to them relating to such tax treatment and structure. Past performance is not indicative of
future results. Any investment in a separately managed account or limited partnership is speculative and involves a high degree of risk.
This does not constitute a solicitation to buy or sell securities. The recipient understands that this is prepared for Chilton Trust clients
only and that this material includes confidential or proprietary information which may not be shared, in whole or in part. with third
parties without Chilton Trust's express written consent.

Forward-Looking Statements & Opinions. Statements regarding market outlook, expected returns, and economic conditions are
forward-looking and reflect Chilton Trust's views as of the date hereof. Actual results may differ materially, and views are subject to
change without notice.

Specific Securities. References to specific securities are illustrative only and not a recommendation. Holdings discussed do not
represent all portfolio holdings, and it should not be assumed that any investment was or will be profitable. Chilton Trust, its affiliates,
and employees may hold positions in securities discussed. A full holdings list is available upon request.

Indices & Third-Party Data. Indices referenced are unmanaged and not available for direct investment. Third-party data is from
sources believed reliable but not independently verified.

Risks. Investing involves risk, including loss of principal. Fixed income is subject to interest rate and credit risk. Private market

investments are illiquid and speculative. Diversification does not ensure a profit or protect against loss.

No Tax or Legal Advice. This commentary is informational only and is not tax, legal, or accounting advice.

CHARLOTTE: 5925 Carnegie Boulevard, Charlotte, NC 28209 PALM BEACH: 396 Royal Palm Way, Palm Beach, FL 33480
(980) 227-3101 (561) 598-6330

CHILTON TRUST .
CHARLOTTESVILLE: 414 3rd Street NE, Charlottesville, VA 22902 STAMFORD: 1290 East Main Street, Stamford, CT 06902

www.chiltontrustcompany.com (434) 224-3360 (212) 8436882

NAPLES: 850 Park Shore Drive, Naples , FL 34103 WILMINGTON: 1105 North Market Street, Wilmington, DE 19801
(239) 488-1051 (302) 466—3501

NEW YORK: 300 Park Avenue, New York, NY 10022
(212) 843—-6882
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